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Note : Attempt all any questions. All questions carry equal marks.

1.

10.

fastTos & ong R g9 & 7 fasee o Qs ud qewa i q9eey |

What do you understand by Advertisement ? Explain the characteristics and importance of
Advertisement.

ferstToet & anifeler we Ao grEl hl qHETEy |

Explain the Economic and Social effects of Advertisement.

T & fafe=T aliel &1 Ao I | S @l X &l &l aamsy |

Enumerate the various methods of Advertisement. Explain their advantages and
disadvantages.

d=ar Ry fosmas @ fasroarett ua et #r v St |

Describe the characteristics and precautions of radio Advertisement.
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What is Effective Advertising ? Explain the causes of Evaluation of Advertising Effectiveness.

Tosha UfohaT & STTUeRT T SIS & ? fashd Uiehar & fafe= =Xot &1 q9eey |

What do you mean by Selling Process ? Discuss the various steps of Selling Process ?

T e & ST @/ et € ¢ faeRg e & Ae 9 9T @ 9|

What do you mean by sales planning ? Discuss the importance and process of sales planning.

feshat @ e aferar @t fae=mr Fifvre qar g 7 o @t T2 9|t @ 9y |

Discuss the selection process of sales man & mention the conditions laid down in

appointment.
foeha WIS /T ¢ 7 g9 Hewd Ud faterl @t e i |
What is sales promotion ? Discuss its importance and method.

foehar W =T =t stagas B 2 fEer & i faftr qer stmemd @ 9ol it

What is the need of control of sales man ? Describe various methods and bases control.




